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DETAILED ACTION 
Claim Rejections - 35 USC §112 

1 . The following is a quotation of the second paragraph of 35 U.S.C. 1 12: 

The specification shall conclude with one or more claims particularly pointing out and distinctly 
claiming the subject matter which the applicant regards as his invention. 

2. Claims 3-6 are rejected under 35 U.S.C. 112, second paragraph, as being 
indefinite for failing to particularly point out and distinctly claim the subject matter which 
applicant regards as the invention. 

3. Regarding claims 3 and 6, the phrase "qualifying the particular customer" renders 
the claim indefinite because it is unclear what is being measured, how it is being 
measured, and how the value is being ranked or applied. Claims 4 and 5 inherit the 
rejection of claim 3. 

Claim Rejections - 35 USC § 102 

4. The following is a quotation of the appropriate paragraphs of 35 U.S.C. 102 that 
form the basis for the rejections under this section made in this Office action: 

A person shall be entitled to a patent unless - 

(e) the invention was described in (1) an application for patent, published under section 122(b), by 
another filed in the United States before the invention by the applicant for patent or (2) a patent 
granted on an application for patent by another filed in the United States before the invention by the 
applicant for patent, except that an international application filed under the treaty defined in section 
351 (a) shall have the effects for purposes of this subsection of an application filed in the United States 
only if the international application designated the United States and was published under Article 21(2) 
of such treaty in the English language. 

5. Claims 1-4, 6-7, 9, and 11 are rejected under 35 U.S.C. 102(e) as being 
anticipated by Risafi et al. (US 6473500 B1). 
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6. Regarding claim 1 , Risafi teaches a method for providing a financial account 
service (col. 3, line 53 - col. 5, line 17). Risafi teaches creating a funded financial 
account (col. 8, lines 5- 21). Risafi teaches issuing a transaction card, the transaction 
card being operable to be used in financial transactions and is associated with the 
funded financial account (col. 4, line 16 - col. 5, line 17, col. 6, lines 25-35). Risafi 
teaches receiving a financial transaction request based on the use of the transaction 
card (col. 4, lines 17 - 60). Risafi teaches clearing the financial transaction utilizing the 
funded financial account (col. 4, line 17-60). 

7. Regarding claim 2, Risafi teaches wherein the funded financial account is 
associated with a particular customer and the step of creating the funded financial 
account further comprises the step of depositing funds received from the particular 
customer into the funded financial account (col. 1 , line 54 - col. 2, line 25, col. 7, line 19 
- col. 8, line 52). 

8. Regarding claim 3, Risafi teaches wherein the funded financial account is 
associated with a particular customer and creating the funded financial account (col. 3, 
line 53 - col. 5, line 17). Risafi teaches qualifying the particular customer (col. 8, lines 
15-52). Risafi teaches receiving funds from the particular customer (col. 4, lines 17 - 
60). Risafi teaches depositing the funds received from the particular customer into the 
funded financial account (col. 8, lines 15-52). 
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9. Regarding claim 4, Risafi teaches wherein the step of receiving funds from the 
particular customer (col. 8, lines 21- 52, col. 10, lines 1 - 31). Risafi teaches gaining 
access to a direct deposit account of the particular customer (col. 8, lines 15-52, col. 1, 
lines 20-53). Risafi teaches extracting the funds from the direct deposit account (col. 3, 
line 53 - col. 5, line 17, col. 8, lines 15-52, col. 9). 

1 0. Regarding claim 6, Risafi teaches wherein the funded financial account is 
associated with a particular customer (col. 3, line 53 - col. 5, line 17). Risafi teaches 
qualifying the particular customer (col. 8, lines 15-52). Risafi teaches gaining access to 
a direct deposit account of the particular customer (col. 8, lines 15-52, col. 1, lines 20- 
53). Risafi teaches extracting the funds from the direct deposit account (col. 3, line 53 - 
col. 5, line 17, col. 8, lines 15-52, col. 9). Risafi teaches depositing the funds received 
from the particular customer into the funded financial account (col. 8, lines 1 5-52). 

1 1 . Regarding claim 7, Risafi teaches wherein the funded financial account is 
associated with a particular customer and the step of creating the funded financial 
account further (col. 3, line 53 - col. 5, line 17). Risafi teaches receiving funds from the 
particular customer at a point of sale terminal (col. 6, line 65 - col. 7, line 18). Risafi 
teaches depositing the funds received from the particular customer into the funded 
financial account (col. 6, line 65 - col. 7, line 18). 
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1 2. Regarding claim 9, Risafi teaches wherein the funded financial account is 
associated with a particular customer (col. 3, line 53 - col. 5, line 17). Risafi teaches 
gaining access to a direct deposit account of the particular customer (col. 8, lines 15-52, 
col. 1 , lines 20-53). Risafi teaches extracting the funds from the direct deposit account 
(col. 3; line 53 - col. 5, line 17, col. 8, lines 15-52, col. 9). Risafi teaches depositing the 
funds received from the particular customer into the funded financial account (col. 8, 
lines 15-52). 

1 3. Regarding claim 1 1 , Risafi teaches issuing a branded transaction card (col. 1 0, 
line 32 -col. 11, line 42). 

Claim Rejections - 35 USC § 103 

14. The following is a quotation of 35 U.S.C. 103(a) which forms the basis for all 
obviousness rejections set forth in this Office action: 

(a) A patent may not be obtained though the invention is not identically disclosed or described as set 
forth in section 102 of this title, if the differences between the subject matter sought to be patented and 
the prior art are such that the subject matter as a whole would have been obvious at the time the 
invention was made to a person having ordinary skill in the art to which said subject matter pertains. 
Patentability shall not be negatived by the manner in which the invention was made. 

15. Claims 5 and 10 are rejected under 35 U.S.C. 103(a) as being unpatentable over 
Risafi et al. (US 6473500 B1) in view of Vasic (US 20010034676 A1). 

16. Regarding claim 5, Risafi teaches gaining access to a direct deposit account of 
the particular customer and extracting the funds from the direct deposit account. Risafi 
does not teach a line of credit. However, Vasic teaches providing a line of credit that 
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can be drawn against by the particular customer flj 24). Vasic teaches establishing 
payment performance requirements for the line of credit fl| 28, 50 - 67). Vasic teaches 
extracting funds from the direct deposit account to cover an outstanding balance if the 
particular customer fails to meet the payment performance requirements flj 28, 50 - 67). 
Risafi discloses a system and a method for using a prepaid card that offers the flexibility 
needed in transacting electronic payments. Risafi discloses that the system includes a 
card user, a card issuer, an agent who sells or distributes the card, and a terminal. The 
card issuer, such as a bank, issues a card and offers it for sale or distribution through its 
own branches or through an agent or network of agents. Vasic discloses a way to offer 
an employee a financial resource from which forwarded wages may be drawn. Vasic 
discloses providing a payroll access resource, which may be accomplished by providing 
a third party bank account. It would have been obvious to one of ordinary skill in the art 
at the time of the invention to modify Risafi to include the details of a line of credit. A line 
of credit denotes a limit of credit extended by a bank to a customer. It allows a customer 
to borrow money they don't have at a lender set rate. As long as the borrower is faithful 
in paying back the money, it is a win-win situation for all parties involved. The card 
disclosed by Risafi has a limit, which is the value put on by the customer. When 
involved in any repayments or credit, performance is closely monitored and 
requirements are always placed on repayment. Secure credit cards existed during the 
time of the invention. Those cards allow for the purchase of a "credit card" with a limit 
defined by the amount put on the card, just as Risafi put a value in their card. But this 
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card also allows for the customer who is using the card to gain a credit rating (or 
performance requirement). 

17. Regarding claim 10, Risafi teaches creating a funded financial account, issuing a 
transaction card, receiving a financial transaction, and clearing the financial transaction. 
Risafi teaches wherein the funded financial account is associated with a particular 
customer (col. 3, line 53 - col. 5, line 17). Risafi teaches gaining access to a direct 
deposit account of the particular customer (col. 8, lines 15-52, col. 1, lines 20-53). Risafi 
does not teach a line of credit or extracting funds from the direct deposit account to 
cover an outstanding balance. However, Vasic teaches providing a line of credit that 
can be drawn against by the particular customer flj 28, 31,51, 53, 60). Vasic teaches 
establishing payment performance requirements for the line of credit fl| 28, 31 , 51 , 53, 
60). Vasic teaches extracting funds from the direct deposit account to cover an 
outstanding balance if the particular customer fails to meet the payment performance 
requirements fl| 24- 49). Risafi discloses that the system includes a card user, a card 
issuer, an agent who sells or distributes the card, and a terminal. The card issuer, such 
as a bank, issues a card and offers it for sale or distribution through its own branches or 
through an agent or network of agents. Vasic discloses a way to offer an employee a 
financial resource from which forwarded wages may be drawn. Vasic discloses 
providing a payroll access resource, which may be accomplished by providing a third 
party bank account. It would have been obvious to one of ordinary skill in the art at the 
time of the invention to modify Risafi to include the details of a line of credit. A line of 
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credit denotes a limit of credit extended by a bank to a customer. It allows a customer to 
borrow money they don't have at a lender set rate. As long as the borrower is faithful in 
paying back the money, it is a win-win situation for all parties involved. The card 
disclosed by Risafi has a limit, which is the value put on by the customer. When 
involved in any repayments or credit, performance is closely monitored and 
requirements are always placed on repayment. Secure credit cards existed during the 
time of the invention. Those cards allow for the purchase of a "credit card" with a limit 
defined by the amount put on the card, just as Risafi put a value in their card. But this 
card also allows for the customer who is using the card to gain a credit rating (or 
performance requirement). 

18. Claim 8 is rejected under 35 U.S.C. 103(a) as being unpatentable over Risafi et 
a\. (US 6473500 B1) in view of INGdirect.com (As viewed through web.archive.org 
October 10, 2002). 

1 9. Regarding claim 8, Risafi teaches wherein the funded financial account is 
associated with a particular customer and the step of creating the funded financial 
account (col. 3, line 53 - col. 5, line 17). Risafi does not teach receiving and depositing 
funds by mail. However, INGdirect.com teaches receiving funds from the particular 
customer through the mail (pg. 1-11). INGdirect.com teaches depositing the funds 
received from the particular customer into the funded financial account (pg. 1-11). Risafi 
discloses a system and a method for using a prepaid card that offers the flexibility 
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needed in transacting electronic payments. Risafi discloses that the system includes a 
card user, a card issuer, an agent who sells or distributes the card, and a terminal. The 
card issuer, such as a bank, issues a card and offers it for sale or distribution through its 
own branches or through an agent or network of agents. INGdirect.com is a bank and 
discloses different types of financial accounts, which are available through them. It 
would have been obvious to modify Risafi to include the details of mailing in the deposit 
because mailing in money to be added (deposited) the account allows for financial 
companies without physical buildings to offer deposit services to their customers. Even 
a company with physical buildings can allow their customers ease of use by allowing 
them to mail in their deposits rather then standing in line or having them bend their 
schedules around banking hours. It also adds an extra service aspect as mailing checks 
allows for customers who may own homes in more then one state to keep and maintain 
their accounts in one state. 

20. Claims 12-17 and 19-20 are rejected under 35 U.S.C. 103(a) as being 
unpatentable over Weiss et al. (US 5866889 A) in view of Vasic (US 20010034676 A1). 

21 . Regarding claim 1 2, Weiss teaches a data collection component, wherein said 
data collection component is operable receive account option data, account formation 
data and an initial deposit (col. 4, line 59 - col. 7, line 5, col. 8, line 66 - col. 9, line 22, 
col. 12, line 6 - col. 13, line 49, col. 14, line 60 - col. 15, line 2, col. 16, lines 12 - 19). 
Weiss teaches a decision engine operable to qualify a customer for an account based at 
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least in part on said formation data and said account option data (col. 1 3, lines 5 - 49). 
Weiss teaches a transactional processing component operable to receive transactions 
initiated with the transaction card and clear the transactions against the account (col. 4, 
line 1 1 - col. 6, line 29, col. 9, line 23 - col. 10, line 23). Weiss teaches an account 
creation component operable to establish an account for the qualified customer based 
at least on part on the account option data and account formation data and to create a 
transaction card (col. 4, line 1 1 - col. 6, line 29, col. 9, line 23 - col. 10, line 23, col. 19, 
lines 9-60). Weiss however does not teach a checkless checking account. However, 
Vasic teaches a checkless checking account flj 24- 47). Weiss teaches a banking 
system and method for opening an account. Weiss discloses full investment capability, 
full banking capability, bill payment capability, lending capability-basically everything a 
customer would financially need to do. Vasic discloses a way to offer an employee a 
financial resource from which forwarded wages may be drawn. Vasic discloses 
providing a payroll access resource, which may be accomplished, by providing a third 
party bank account. It would have been obvious to one of ordinary skill in the art at the 
time of the invention to modify Weiss to include the details of a checkless checking 
account because a checkless checking account saves money and provides a greater 
efficiency in the banking world. Payroll cards, which can be used at automatic teller 
machines, have existed for over 10 years. They were developed to market to 
corporations with large numbers of unbanked employees or highly decentralized 
operations. It reduces the need to produce checks and send them by overnight delivery 
to various locations. 
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22. Regarding claim 1 3, Weiss teaches wherein the initial deposit is placed into a 
stored value component (col. 16, lines 12-19). 

23. Regarding claim 14, Weiss teaches wherein said account further comprises an 
overdraft component, wherein said overdraft component is coupled to said stored value 
component (col. 19, line 39 - col. 20, line 8). 

24. Regarding claim 1 5, Weiss teaches wherein said overdraft component has a 
value that is determined by said decision engine (col. 19, line 39 - col. 20, line 8). 

25. Regarding claim 16, Weiss teaches receiving account option data (col. 10, line 
51 - col. 11, line 64, col. 12, line 63 -col. 13, line 26, col. 18, lines 34-55, col. 19, 
lines 1 - 29). Weiss teaches receiving account formation data, wherein said account 
formation data is based upon said account option data (col. 9, lines 48-61, col. 13, line 
5 - col. 14, line 17). Weiss teaches determining an account type based at least in part 
upon said account option data and said account formation data (col. 10, line 51 - col. 
11, line 64, col. 12, line 63 -col. 13, line 26, col. 18, lines 34-55, col. 19, lines 1 -29). 
Weiss teaches creating an account, wherein said account is based upon said account 
type (col. 10, line 51 - col. 11, line 64, col. 12, line 63 -col. 13, line 26, col. 18, lines 34 
- 55, col. 19, lines 1 - 29). Weiss teaches receiving funds into a stored value 
component (col. 4, line 33 - col. 6, line 44, col. 7, line 49 - col. 8, line 34). Weiss 
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teaches providing an account access card, wherein said access card is based upon 
said account option data and has an associated value based upon said stored value 
component (col. 4, line 11 - col. 7, line 10, col. 8, line 55 - col. 10, line 23). Weiss 
however does not teach a checkless checking account. However, Vasic teaches a 
checkless checking account fl| 24- 47). Weiss teaches a banking system and method 
for opening an account. Weiss discloses full investment capability, full banking 
capability, bill payment capability, lending capability— basically everything a customer 
would financially need to do. Vasic discloses a way to offer an employee a financial 
resource from which forwarded wages may be drawn. Vasic discloses providing a 
payroll access resource which may be accomplished by providing a third party bank 
account. It would have been obvious to one of ordinary skill in the art at the time of the 
invention to modify Weiss to include the details of a checkless checking account 
because a checkless checking account saves money and provides greater efficiency in 
the banking world. By adding a value to an access card, their pay can be accessed by 
the employee the second the money hits the account, rather then having to get their 
paycheck and having to cash the paycheck. Payroll cards, which can be used at 
automatic teller machines have existed for over 10 years. They were developed to 
market to corporations with large numbers of unbanked employees or highly 
decentralized operations. It reduces the need to produce checks and send them by 
overnight delivery to various locations. 
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26. Regarding claim 1 7, Weiss teaches a stored value component may be modified 
by the step of receiving additional funds (col. 4, line 33 - col. 6, line 44, col. 7, line 49 - 
col. 8, line 34). 

27. Regarding claim 1 9, Weiss teaches receiving a transaction request for a financial 
transaction utilizing the account access card (col. 1 , lines 42 - 51 , col. 6, lines 15-30, 
col. 8, lines 34 - 50, col. 4, line 1 1 - col. 6, line 29, col. 9, line 23 - col. 10, line 23, col. 
19, lines 9-60). Weiss teaches clearing the transaction (col. 1, lines 42-51, col. 6, lines 
15-30, col. 8, lines 34 - 50, col. 4, line 11 - col. 6, line 29, col. 9, line 23 - col. 10, line 
23, col. 19, lines 9-60). 

28. Regarding claim 20, Weiss teaches wherein the stored value component is 
coupled with an overdraft component (col. 19, line 40 - col. 20, line 7). Weiss teaches 
qualifying a customer for said overdraft component (col. 1 9, line 40 - col. 20, line 7). 
Weiss teaches qualifying a customer for a value coupled to the overdraft component 
(col. 19, line 40 - col. 20, line 7). 

29. Claim 18 is rejected under 35 U.S.C. 103(a) as being unpatentable over Weiss et 
al. (US 5866889 A) and Vasic (US 20010034676 A1) in further view of Official Notice. 

30. Regarding claim 1 8, Weiss teaches receiving a transaction request for a cash 
withdrawal from an authorized automated teller machine utilizing the account access 
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card (col. 1, lines 42 - 51 , col. 6, lines 15-30, col. 8, lines 34 - 50). Weiss teaches 
clearing the transaction (col. 1 , lines 42 - 51 , col. 8, lines 34 - 50). Weiss does not 
teach rejecting any other type of transaction. Official notice is taken that it was old and 
well known in the art at the time of the invention if a customer attempts to try to do "any 
other" transaction that is not supported by the automatic teller machine, the automatic 
teller machine would reject the transaction. 



Conclusion 

Any inquiry concerning this communication or earlier communications from the 
examiner should be directed to Jamie H. Swartz whose telephone number is (571) 272- 
7363. The examiner can normally be reached on 8:00am-4:30pm Monday-Friday. 

If attempts to reach the examiner by telephone are unsuccessful, the examiner's 
supervisor, James Trammell can be reached on (571) 272-6712. The fax phone 
number for the organization where this application or proceeding is assigned is 571- 
273-8300. 
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Information regarding the status of an application may be obtained from the 
Patent Application Information Retrieval (PAIR) system. Status information for 
published applications may be obtained from either Private PAIR or Public PAIR. 
Status information for unpublished applications is available through Private PAIR only. 
For more information about the PAIR system, see http://pair-direct.uspto.gov. Should 
you have questions on access to the Private PAIR system, contact the Electronic 
Business Center (EBC) at 866-217-9197 (toll-free): If you would like assistance from a 
USPTO Customer Service Representative or access to the automated information 
system, call 800-786-9199 (IN USA OR CANADA) or 571-272-1000. 

Jamie Swartz 



April 26, 2007 




J!**^ CHEUNG 



